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welcome to the

ScheDUle
October 26, 2018

Historic Stockman’s Club
Stockyard Station, Fort Worth Stockyards

1:30PM     Contestants Meeting

2:00PM     Doors Open to the Public

2:00PM     Judges Meeting
      - all contestant items must be checked in

2:45PM     Contestants Queue 
       at location as directed

3:00PM     Introductions & Contest Start

3:30PM     Exhibition Auctioneers 

4:00PM     Contest Finalists announced    
             & Finals Round Begins

4:30PM     Exhibition Auctioneers 

5:45PM     All Winners Announced

6:00PM     Collect & Pay for All Items  
       The TLSO Desk will close at 7PM.

ContESt not lIABlE FoR ItEMS not 
CollECtEd By 7PM. tlSo dESk CloSES At 7PM.

Texas Lone
 Star Open

All items and bids are final. TAA not liable for any misrepresentation.
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BID cAllING 
coNteSt



Texas Auctioneers Association
Cowtown Coliseum & 

Red Steagall Cowboy Gathering
Superior Livestock Auction

The Ranch 95.9 & Hank FM 92.1
Guitar Center

Woolard’s Custom Jewelers
HYO Silver, Bandera

loNe StAR SPoNSoRS
GOLD LEVEL

America’s Auction Academy
SILVER LEVEL

SWICO Auctions

BUcKle SPoNSoRS
Lemley Auction Services
Tony Langdon Auctions

meDIA/mARKetING SPoNSoRS
Lemons Auctioneers & Online Pros

Robinett Auction Services

SPoNSoRS
Lambert Auctions

Lemons Auctioneers & Online Pros

PRoGRAm ADVeRtISeRS
ATX Auctions

Auto Auction Lubbock
BidWrangler

Card Master Solutions
FR Liquidation & Auctions

Trinity Auction Gallery

BeNefIcIARIeS

ThAnk YOu!
Texas Lone Star Open

PARtNeRS



JUdGeS

Eric
Duarte

Duarte Sales
Merrill, OR

541-891-7863
nikki@duartesales.com

THE PUREBRED BREEDERS’ CONNECTION 
TO THE COMMERCIAL CATTLE INDUSTRY.

Eric Duarte

541-891-7863
Auctioneering | Marketing | Promotion

World 
Livestock 
Auctioneer 
Finalist

International 
Livestock 
Auctioneer 
Finalist

Eric has been licensed and bonded in the auction business 
since 1980 and specializes in horse, livestock, farm and 
equipment sales in five western states. His company 
tagline reads, “Sell with the Professionals” for a reason. 
Eric uses his professional skills and knowledge to handle 
preparation, promotion, management, set-up and 
settlement.

Greg
Highsmith,	CAI
 Ritchie Brothers Auctioneers

Vinita, OK
918-625-4707

ghighsmith@rbauction.com

Greg has been in the auction business since 1986. He 
specializes in livestock, real estate, and estate auctions. 
After running his own auction business until 1996, he 
then went to work for Richie Brothers full time where 
he currently participates in auctions internationally.  
He was the 1994 International Bid Calling Champion 
(men’s division), 1991 Oklahoma State Champion and  
2 time World Champion Livestock Reserve Champion.    
He has been married to Becky for 43 years and they 
have 3 children and 5 grandchildren.  He is active in his 
commmunity and church.
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Farm and Ranch
Real Estate

Heavy Equipment
Collectables

Home Furnishings
and More



JUdGeS

Kimberley	
Irwin

Decatur Livestock Market
Decatur, TX

940-627-5599
dlmteam@aol.com

Kimberley has been a part of the livestock market 
industry for the past 15 years.  She began her career as 
an Office Administrator of Decatur Livestock Market 
shortly after she graduated college with a degree in 
Office Administration. A few years ago, she transitioned 
into part owner of Decatur Livestock Market. Along 
with running the salebarn, she and her husband also 
run a cow-calf operation. When she is not at the 
salebarn or helping her husband with their cows, she 
enjoys spending time at the lake with her kids.   

Justin
Holmberg

Justin Holmberg Auctioneers, Inc.
Orange County, CA

888-877-3869
justinholmberg@mac.com

Justin Holmberg, founder of JH Auctioneers, is a second 
generation auctioneer with more than 20 years of 
experience. His knowledge, speed and accuracy have 
been appreciated by his many clients in the wide 
range of auction events in which he has participated.  
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Loyd
Sawyers

Dallas, TX
972-365-3282

loydw1l@sbcglobal.net



GUITAR
CENTER

PROFESSIONAL

Contestants

Dustin Bradford Auctioneer  l  Arab, AL
256-298-1298  l  twobcattleco@gmail.com

 Dustin is a 1st generation auctioneer and 
a 2015 graduate of World Wide College 

of Auctioneering. In May of 2018 he 
was named the Alabama Reserve 
Grand Champion Auctioneer. He has a 
great love for the auction industry and 
currently works weekly auto auctions  in 
Alabama. When not working auctions he 

enjoys raising cattle and the real estate 
business. He and his wife Melanie have two 

sons Tyler and Justice.

DUStIN BRADfoRD

Dennis, TX
817-771-9073

bbranchandrodeo@aol.com

tRoY BRADShAw

Huntsville, AR
870-654-4757  l  claybrookc96@gmail.com

 Caleb Claybrook is a 22 year old third 
generation auctioneer who grew up 

in southwest Missouri. Most of his 
auctioneering knowledge came from his 
Great Grandpa and Grandpa, however 
he attended and graduated from 
Kentucky Auction Academy in 2014.  He 
has spent the past six years following 

in the steps of both Grandpas. From 
selling household auctions, estate auctions,

 cattle auctions and benefit auctions. He is
still very active in the auction business in Missouri and 
Arkansas and now resides in Green Forest, AR where he 
continues to pursue his career as an auctioneer and a pro rodeo 
announcer.

cAleB clAYBRooK
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Media Partner
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Contestants

Kyle Dykes Auctions, LLC  l  Killeen, TX
254-371-9388  l  kyledykesauctions@gmail.com

 Kyle Dykes was born and raised in Killeen, 
TX where he grew up on a small ranch. He 

became interested in auctioneering at a 
young age, for he often attended cattle 
sales with his grandfather. In 2011, just 
after his freshman year at Texas A&M, 
Kyle graduated from the Texas Auction 
Academy in Dallas, TX and in June of 

2013, Kyle won the Texas State Champion 
Rookie Auctioneer title at the annual Texas 

Auctioneers Association convention. After 
graduating from Texas A&M University in December of 2013 
with a bachelor of science in animal science, Kyle was able to 
combine his love for both the cattle business and the auction 
industry by working as the Commercial Marketing Coordinator 
for the International Brangus Breeders Association. While 
working for the IBBA, Kyle also worked to grow his auction 
business, Kyle Dykes & Associates, LLC. In October of 2016, Kyle 
became a full time auctioneer and currently works weekly auto 
auctions across the state of Texas. In addition to auto auctions, 
Kyle enjoys working and conducting a wide variety of sales, 
including estate sales, livestock auctions, benefits, and 
consignment sales, to name a few. In May of 2017, Kyle was 
named the Texas State Champion Auctioneer at the Texas 
Auctioneers Association’s 60th annual convention. Earning the 
state champion title has been a long-time goal of Kyle’s and 
he is truly honored to be among such an elite group of 
men and women. Kyle currently resides in Fort Worth, TX with 
his wife Emily.

KYle DYKeS

Diamond G Auction Service  l  San Antonio, TX
210-213-7092  l  scotty.gibbs@att.net

 Scotty has served the United States Air Force 
for 26 years, and he provides that same level 

of commitment as a Contract Auctioneer 
and Ringman specializing in Automobile, 
Equipment, Personal Property, Livestock, 
Horse & Tack, and Benefit & Fundraising 
Auctions. He is a proud member of 
the Texas Auctioneer’s Association (TAA) 

and National Auctioneer’s Association 
(NAA).  He placed 3rd in the 2017 Texas 

State Champion Rookie Auctioneer Contest 
and was a Top 10 Semi-Finalist in the 2018 Texas State 
Champion Auctioneer Contest.

ScottY GIBBS, PRI



Contestants

Jim Glines Auctioneer  l  Santa Maria, CA
805-878-0758  l  jimglines@verizon.net

 Jim Glines is a career banker. He founded 
Community Bank of Santa Maria in 2001 

and served as President and CEO for 14 
years, and currently serves as Chairman 
of the Board. Jim’s auction career 
includes being named the 2001
California State Champion Auctioneer 
and a top 10 finisher in the 2005 Pacific 

Open Auction Contest in San Diego.
Born in San Antonio, TX, Jim resides in 

Santa Maria, CA with his wife, Kathy. They 
have four children and five grandchildren.

JIm GlINeS

Bid Fast and Last  l  Hesperia, CA
760-954-9964  l  jo@i15auctions.com

 Johan Graham, a Texas licensed auctioneer,
attended the Western College of 

Auctioneering, following both her sister 
and fathers footsteps. Johan graduated 
in July of 1997 and has never looked 
back. She started her career working 
at her parents cattle and horse auction, 
Euclid Stockyard. Johan has traveled 

millions of miles working as an auto 
auction and benefit auctioneer/ringman. 

 She is a proud member of both the National 
and Texas Auctioneers Association. She also has earned her 
degree from Certified Auctioneers Institute. Johan is the 
first female California Bid Calling Champion and the first 
female to work for AIA in the Philippines. In 2011, Johan decided 
to make a hard and scary decision to quit the contract auction 
world. In February of 2012 she partnered with her parents Earl 
and Rhonda Graham and Bid Fast and Last Auctions, an auction 
company that handles all personal property for government 
entities, was born. Bid Fast and Last is now owned and 
operated by her and her husband and they have corporate 
offices in both Texas and California.

JohAN GRAhAm, cAI
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Specializing in wholesale auto, livestock, 
farm and ranch, heavy equipment, and 

benefit auctions. Robinett Auction 
Services, LLC is founded on the belief that 
there is NO GREATER form of marketing 
than the Auction method of marketing.

www.robinettauctionservices.com

www.TexasAuctioneers.org

FOR MORE INFORMATION 
ON AUCTIONS OR TO LOCATE 
A PROFESSIONAL AUCTIONEER 

IN YOUR AREA, 
vISIT OUR WEBSITE.



Contestants

M&M Auctioneering, Inc.  l  Ennis, TX
972-935-4136  l  jarodhamm@yahoo.com

 Jarod Hamm is a first generation auctioneer, 
born and raised in Ennis, TX, becoming 

Texas State Champion Auctioneer in May 
2016. After graduating high school from 
Ennis, Texas in 1998, Jarod engaged 
in a career with Brazos Electric Power 
Cooperative for 16 years. He pursued his 
auction career in 2011 after attending 

the Texas Auction Academy in Dallas. He 
currently serves as a Board member for the 

Texas Auctioneers Association. Jarod considers 
it the highest honor and a privilege to be considered a Texas state 
licensed auctioneer. Jarod is married to Susan and they have 
two daughters, Maddie and Miranda. He enjoys team roping, 
hunting and outdoor activities with his family.

JARoD hAmm

Gracemont, OK
405-779-5792  l  hslashfarms@yahoo.com

 David Harrison is from Gracemont, OK where 
he is a farmer and rancher.  He is the 

owner of a tractor repair business and a 
tree-trimming business. This contest will 
serve as only the second time that he 
wil have auctioned in front of an 
audience. He is new to the business and 
recently graduated from the American 

Auction Academy.

DAVID hARRISoN
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GOLd LONe STAR SPONSOR



Contestants

Hopson Auction Company  l  Dallas, TX
972-979-4001  l  s-hopson@outlook.com

 Steve Hopson is the owner of Hopson Auction 
Company.  He has lived in the metroplex 

for over 20 years and has been a licensed 
Auctioneer for over four years. Steve won 
the 2018 Texas Ringmen Championship 
at the annual Texas Auctioneers Association 
convention in May. He is a Licensed Real 
Estate agent and Auctioneer for United 

Country Auctions and Real Estate of Fort 
Worth. He recently acquired his BAS (Benefit 

Auctioneer Specialist) designation from the 
National Auctioneer Association. Steve has over 20 years of 
customer service experience and strongly believes that taking 
care of a customer is key to building long lasting relationships 
with customers. Steve got his start in the benefit auction world 
and over the past several years has branched out into other 
areas of the auction industry with, real estate auctions, 
consignment auctions, asset liquidation, and a few livestock 
sales. Steve is passionate about the auction industry and is 
always willing to learn to better serve his clients. Hopson 
Auction Company has been a key part to a lot of consignment 
auctions, real estate auctions and charitable or nonprofit 
organizations and Steve has helped them meet their financial 
goals. He is dedicated and passionate about helping people 
accomplish their goals on auction day whether they are the 
seller and or buyer. If you are looking for a Professional 
Auctioneer, Steve is your man.

SteVe hoPSoN, BAS

BuckUp! Auction Services  l  Carmine, TX
979-421-0325  l  hdskaspar.buckup@gmail.com

 Heather has been a licensed auctioneer 
since 2011 and a licensed Realtor since 

2014. She owns and runs a full-service 
auction company, Buck Up Auctions, 
which  provides all-encompassing auction 
and auction-related services in the
categories of: real estate, personal 
property, and fundraising; using on-site 

and online methods of sale. She is a 
member of the National Auctioneer 

 Association, National Association of Realtors, 
Texas Association of Realtors, holds her Graduate Realtor 
Institute (GRI) designation, Senior Real Estate Specialist (SRES) 
designation, holds her Benefit Auctioneer Specialist designation 
(BAS), and is a Board Of Director for the Texas Auctioneer 
Association. She is based in Carmine, Texas but can contract or 
consult statewide. Heather can also be seen on Season 5 thru 11 
of the popular DIY Network TV Show, Texas Flip & Move, based 
in the Fort Worth area.

heAtheR KASPAR, GRI, BAS, SReS

Watch for Past Champs 
to auction items during 

the contest!

Custom silver 
cross pendants

donated by:
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SCOTT CATALENA
info@catalenahats.com
www.catalenahats.com

203 N.Main, Bryan, TX 77803

Custom Hatters & Felt Hat Renovators

Finalist 
Hat 

Sponsor

www.doaklambert.com

Thank you!
Contestants

Long Shot Auctioneers  l  Terrell, TX
972-834-2901  l  jacoblong.08@gmail.com

 Jacob Long is a 23 year old auctioneer from 
Poetry, TX. He has been in the auction 

profession for 2 years now. Currently, 
he works for a handful of local auction 
companies selling farm equipment, 
tractors, and farm/ranch estates. He is 
the 2018 Texas Auctioneers Association 
Rookie Champion. He is learning and 

growing more as an auctioneer and 
actively perusing jobs in the livestock and 

auto auction marketplaces and he is putting 
together his own consignment sales-longshotauctioneers.sae.bid/.

JAcoB loNG

Auction Squad, Inc.  l  Ennis, TX
972-825-3808  l  txauctionchick@aol.com

 Angie is a fourth generation auctioneer and 
champion ringman. She is the 2005 Texas 

State Rookie Auctioneer, the 2007 Texas 
State Champion Ringman, the 2007 
International Ringman champion, was 
the 2007 World Automobile Team 
Champion with her husband and was the 
2011 Texas state champion auctioneer. 

Her and her World Champion husband 
Craig, have their own auction company and 

conduct over 400 auctions a year.

ANGelIA meIeR

Lubbock, TX
806-548-2702  l  auctionchamp99@yahoo.com 

 Clint is a 1st generation auctioneer and 
graduated from the Worldwide College of 

Auctioneering located in Mason City, Iowa 
in 1993. In 1999, he was the youngest 
World Auto Auction Champion. He has 
been in the auction business for 24 years 
and married to his wife, Leslie, for 23 
years. They have four children: Alexis (20) 

who is a senior at Texas Tech and engaged 
to be married in June of 2019, Blake (18) who 

 is a senior at Lubbock-Cooper High school, and 
13 year old twin girls Graci & Roxi. Clint specializes in auto auctions, 
but spends his free time doing charity events, and FFA pig shows! 

clINt SheRmAN
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Contestants

Bullseye Ranch & Concrete  l  Ledbetter, TX
979-451-9047  l  derricks915@gmail.com

 Derrick Smith of Ledbetter, TX is owner and 
operator of Bullseye Ranch and Concrete. 

He has been in the Brahman cattle 
business for 25 years and also judges 
cattle all over the southern United States 
as well as in other countries around the 
world. He just finished auctioneer school 
two weeks ago and is looking forward to 

using this tool to help me promote Brahman 
cattle and the sale of Brahman cattle around 

 the world thru livestock auctions!

DeRRIcK SmIth

Red Dot Auctioneers  l  Mount Pleasant, TX
903-767-1133  l  brett@brettrthomas.com

 Brett is a licensed Auctioneer and Real Estate 
Broker in Texas and has conducted over a 

1000 Farm & Ranch Dispersals, Business 
Liquidations, Court-Ordered Settlements, 
Cattle Sales & Auto Auctions. He is also 
a Member of the Certified Appraisers 
Guild of America and conducts Personal 
Property Appraisals and Broker’s Opinions 

for Lending Institutions and the Public. 
Brett is a member of the Texas Auctioneers 

 Association and holds the distinguished 
Certified Auctioneers Institute and the Accredited Auctioneers 
of Real Estate Designations through the National Auctioneers 
Association, which are held by less than 5% of auctioneers 
nationally. He is a graduate of Texas A&M University-Commerce, 
with a Bachelor of Sciences Degree in Ag-Business and lives in 
Mt. Pleasant, TX with his wife, Patti, of 29 years. They have 4 kids 
and 8 grandkids. Brett is a born-again Christian!

BRett thomAS, cAI, AARe

MedIA PARTNeR
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Contestants

Whitaker Marketing Group  l  Ames, IA
515-460-8585  l  info@wmgauction.com

 David grew up immersed and involved in 
agriculture and started his career off by 

attending Missouri Auction School in 2008. 
He then acquired his real estate license 
in November 2010 and currently serves 
as a real estate broker for his company. 
David gained valuable experience as a 
contract auctioneer and participated in a 

variety of different auctions nationwide. 
He is active in the Realtor Land Institute, 

 National Auctioneer Associations and a number 
of State Auctioneer Associations. With David’s diverse portfolio 
of education and work experience and his drive to stay 
continually up-to-date on current market trends, clients look to 
him as their trusted advisor in farmland sales and acquisitions.
After auctioneering for years and selling millions of dollars 
in assets, David honed in on his passion for selling farmland 
and enjoys the challenges that come with it. He and his wife 
Ann started the auction and real estate company, “Whitaker 
Marketing Group”, specializing in farmland and fundraising. 
David understands that marketing his clients’ assets is the 
most important aspect of the auction and strives to maintain 
the position as leader in the industry for marketing. His passion 
and stage presence has lead him to numerous championship 
titles and a World Auctioneer Spokesman of the Year title.
David and his wife, Ann reside and farm outside Ames, 
Iowa with their two sons, Colton and Caleb. David is the 
current President Elect for the Iowa Auctioneers Association.

DAVID whItAKeR

MARKeTING & ROOKIe 
SPONSOR
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Call the Auction Marketing Specialists

Advanced Mail 
Services

Distribution

Digital  
Marketing

Social

Graphic  
Design

Creative Print

Premium Print 
Services

Auction Marketing Specialist
DAVIDLOVEGROVE, AMM

C: 765.419.3274 | P: 765.457.3274
dlovegrove1207@gmail.com



PRelImINARY ItemS: 
Contestants are assigned lot 

numbers below and will draw for 
order to compete. Lot numbers will be 

announced as they compete.

#100 A
BRADFORD

HAND CRAFTED 
TEXAS FLAG: 
Get in the Lone Star 
state of mind! Great 
for your man cave or any other room in the 
house. Approximately 22”X40”. 

#100 B
BRADFORD

GERBER 
EMPOWER 
S30V: 
Whether you’re a 
hunter or collector you’ll love this! 

#101 A & #101 B
BRADSHAW

TBD
 

All items and bids are final. TAA not liable for any misrepresentation.

picture
not 

available

Catalog of Items
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Lone Star open benefits...
scottish right, etc.. AD

tExAS SCottISH RItE 
HoSPItAl FoR CHIldREn

www.tsrhc.org 
tAA and the texas Auction Academy are 
proud to support the Hospital and help 

make a difference!

StEAk FoR tRooPS: 
AMERICAn BEEF BAttAlIon

www.steaksfortroops.org
Thanking our troops, one steak at a time!  

The Texas Lone Star Open is proud to 
support this unique effort.

Lone Star Open 
Charity Partners

BIddER dISCloSURE 
For all Contest & Auction Items, you 
MuST have a bidder number. Get 
your bidder number at the TAA 
registration desk. 
ALL bidders MuST collect and PAY for 
items by 6:45pm on October 26, 2018. 
All items are sold “as is”, no warranty 
or guarantees. Preview and inspection 
prior to auction is encouraged.  
Payment accepted by credit card, 
valid check or cash. A buyer’s 
premium of 10% on top of the winning 
bid will be added for each item sold. 
TAA is NOT liable for ANY items 
that are unclaimed. Shipping 
arrangements can be made for 
an additional fee.  



#102 A
CLAYBROOK

HANDMADE, 
ONE OF A KIND 
18X48 SIGN: 
“Life is better 
on the farm” 
with sunflowers 
on one side and “May your days be merry 
and bright” on the other side.

#102 B
CLAYBROOK

NAVAJO PATTERN 
HANDBAG-18X16: 
Made in India, 70% 
acrylic, 30%polyseter.

#103 A
DYKES

VINTAGE KETTLE 
POPCORN MAKER: 2.5 
ounces.

#103 B
DYKES

3-SPEED STEREO 
TURNTABLE: Natural 
wood and built in 
speakers.
All items and bids are final. TAA not liable for any misrepresentation.

Catalog of Items

29

www.redsteagallcowboygathering.com



All items and bids are final. TAA not liable for any misrepresentation.
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#104 A
GIBBS

JAMES AVERY 
MEDIUM WEIGHT 7 
& 3/8” LONG DOUBLE 
CURB CHARM 
BRACELET: with Deep 
in the Heart of Texas & 
Texas Flag Charms (Sterling Silver).

#104 B
GIBBS

CHARLES ZOCH 
HANDMADE KNIFE: 
featuring a Whitetail 
Deer Antler Handle, Brass 
Guard, Multi-Colored 
Spacers & 4.75” Blade 
made from a Concrete Saw Blade (Leather Sheath).

#105 A
GLINES

TURQUOISE & 
STERLING SILVER 
EARRINGS: on
Round Native 
American turquoise 
posts. 

#105 B
GLINES

36” SCARF: featuring 
boots of M L Leddy’s.  
A true Fort Worth 
legend.

Catalog of Items



#106 A
GRAHAM

STERLING SILVER 
EARRINGS AND 
COPPER JEWELRY 
BOX: both from 
Maverick Fine Western 
Wear, Fort Worth, TX.

#106 B
GRAHAM

FLASK AND GUN 
CASe: from Maverick 
Fine Western Wear, 
Fort Worth, TX.

#107 A & #107 B
HAMM

TBD

#108 A
HARRISON

GROUP OF FOUR 
CLAY POTS: 
Biggest one approximately 24 to 30 in tall 
the other ones smaller. 

#108 B
HARRISON

COLLECTORS 
JOHN DEERE 4255 
REPLICA: includes a John Deere square 
baler. 

Catalog of Items

picture
not 

available

All items and bids are final. TAA not liable for any misrepresentation.
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bUCKLe 
SPONSORS

www.swico.com
info@swicoauctions.com

SWICO Auctions has been in the 
auction business since 1989 and 

provides online and onsite auction 
management for governmental 

agencies, businesses & personal entities.
 

Jim Swigert (979) 224-2861
Lance Swigert  (979) 219-4902

Thank you auction clerking company!



#111 B
LONG

HANDMADE MINI 
BULL CUTTER 
DAMASCUS STEEL 
KNIFE: Comes with a 
custom leather sheath.

#112 A & 112 B
MEIER

TBD

#113 A 
SHERMAN

EMBELLISHED COW 
SKULL

#113 B
SHERMAN

DECORATIVE RAM 
SKULL

#114 A & #114 B
SMITH

HANDMADE METAL 
CUT OUTS

picture
not 

available

picture
not 

available

#109 A & #109 B
HOPSON

TBD

#110 A
KASPAR

SCARLET BAGGALLINI 
TRAVELER’S SET: One 
large overnight bag 
with brown accents, 
one crossbody bag, and one mini purse. 

#110 B
KASPAR

LEATHER SMALL
WRISTLET & A PAIR 
OF DESIGNER, 
BEAD-EMBROIDERED, STATEMENT 
EARRINGS: made by local designer, Regina 
Payne in Fort Worth, TX.

#111 A
LONG

HANDMADE 
DAMASCUS STEEL 
BULL CUTTER KNIFE: 
Comes with a custom 
leather sheath. 

Catalog of Items

picture
not 

available

All items and bids are final. TAA not liable for any misrepresentation.
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All items and bids are final. TAA not liable for any misrepresentation.
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Catalog of Items

picture
not 

available



fINAlS ItemS: 
Finalists will draw for order and items to sell.  
Lot number will be announced as contestant 

competes. 

#200 - #203
Sponsored by:
Woolard’s Jewelry

TEXAS STAR PENDANT: 
Texas Star Pendant 
Custom made Sterling 
Silver Pendant with a 
10 milimeter Mason 
County Blue Topez with the official State of 
Texas Star Cut. The pendant has a horseshoe 
bail at the top with a rope around the stone 
and Texas Stars on the sides. The stone is held 
by 4 prongs, one at each point of the star.                                                                                               
Weight: approx. 5 carat each. Retail value: 
$1700 each.   

#210 & #211
ANZA HAND 
MADE KNIFE:   
Made in the USA 
since 1980. Bone 
Handle. Retail Value $125.

Catalog of Items

#115 A
THOMAS

CIGAR BOX:
Solid Wood Humidor
w/Hygrometer. Comes
w/Key & Trimmer.13
½” Long x 9 ½” Deep 

#115 B
THOMAS

ROPER PACKAGE:
1-Lyles 3/8” Lite/3S/
MS/35’ Nylon Head
Rope (Blue), 1-Lyles 
3/8” Lite/3S/XXS/32’ 
Nylon Heal Rope  (White), Classic Equine-Top 
Load Hay Bag 3-KoolSpeed Equine Supply 
Caps.

#116 A
WHITAKER

BOTTLE OF
TEMPLETON RYE
WHISKEY: Made in 
Iowa.

#116 B
WHITAKER

VICTORIA’S SECRET 
PACKAGE

Catalog of Items

All items and bids are final. TAA not liable for any misrepresentation.
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All items and bids are final. TAA not liable for any misrepresentation.
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Congrats 
2018 Champion!

SPonSoREd By: 

GRAND CHAMPION BUCKLE

CREAtEd By: 

#212 & #213
GERMAN 
BULL  CUSTOM 
KNIFE: German 
made collectible fixed blade knife with bone 
handle. Retail value $135.

#220 & #223
LEATHER 
BACKPACK 
BRIEFS WITH 
LAPTOP POCKET: 
Wilson Premium 
Line, Wilson’s 
Leather Store. 
Retail Value $250-
$300.

Catalog of Items

chAmPIoN Item: 

#230
Sponsored by:
Lambert
Auctions &
Catalena
Hatters, Bryan
20 xx custom
felt cowboy
hat made by
Catalena
Hatters, Bryan,
TX. Retail
value: $300+

All items and bids are final. TAA not liable for any misrepresentation.
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Co-Chairmen

JoEl lEMlEy, CES, CAGA

Lemley Auction 
Services, LLC
Blackwell, TX
325-668-3552

jlem@camalott.com
www.lemleyauctionservices.com

tRoy RoBInEtt, PRI, BAS

Robinett Auction 
Services, LLC
Haslet, TX
817-995-7509

troy@robinettauctionservices.com
robinettauctionservices.com

thank You to our Volunteers!
Texas Lone Star Open

StEERInG CoMMIttEE
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Committee Members

JACkIE lEMonS SHIllInGBURG, CAI, AMM, PRI

Lemons Auctioneers, LLP
Online Pro
Tomball, TX
281-357-4977

jackie@lemonsauctioneers.com
lemonsauctioneers.com | onlinpros.com

kRIStA RICHtER
Wimberley, TX

info@texasauctioneers.org

Ring Coordinator
doUG BRAdFoRd

Bradford Auction Services
Carrollton, TX  -  214.395.2281

dancingdug@tx.rr.com

Volunteer Ringman
ERICA BlACk, PRI

Black & Moore Auction Services
Glenn Heights, TX  -  817-524-9171
black.mooreauction@gmail.com

Volunteer Ringman
PAtRICk ‘doC’ BREEn, dVM, BAS, PRI

Breen Auctioneer Services
Florence, TX  -  512-489-2567

ahgbreen@gmail.com

thank You to our Volunteers!
Texas Lone Star Open



President: travis kaddatz, CAI
Kaddatz Auctioneering

7215 Bosque Blvd, Ste. 108 • Waco, TX 76710
(C) 254-205-2710 

travis@uctexasrealty.com
President-Elect: Joel lemley, CES, CAGA

Lemley Auction Services, LLC
P.O. Box 471 • Blackwell, TX 79506

(C) 325-668-3552
jlem@camalott.com

1st VP: Jackie lemons Shillingburg, CAI, AMM, PRI 
Lemons Auctioneers, LLP

18810 Juergen • Tomball, TX 77377
(C) 713-542-0538 

jackie@lemonsauctioneers.com
2nd VP: Angie Meier 

Champion Auctioneers, Inc.
1041 Davis Road • Ennis, TX 75119

(C) 972-825-3808 
txauctionchick@aol.com

Secretary/treasurer: Jim Swigert
SWICO Auctions

2130 CR 100 • Caldwell, TX 77836
(C) 979-224-2861 

jim@swicoauctions.com
Past President: lance Swigert, CAI

SWICO Auctions
2504 Towering Oaks • Bryan, TX 77802

(C) 979-219-4902 
lance@swicoauctions.com

Executive director: krista Richter
201 Stillwater, Ste. 8 • Wimberley, TX 78676

(O) 512-285-2727 (C) 512-626-3674
taa.execdir@gmail.com

Jarod Hamm (term ‘19)
M&M Auctioneering, Inc.

797 N. Anthony Road • Ennis, TX  75119
(C) 972-935-4136 • jarodhamm@yahoo.com

Chad Hodges, PRI (term ‘19)
Hodges Auctions & Liquidations

18219 Ammi Trail • Houston, TX  77060
(C) 281-235-7947 • chad@resaleoftexas.com

Heather kaspar, GRI, BAS, SRES (term ‘19)
Buck Up Auctions 

P.O. Box 113 • Carmine, TX 78932
(C) 979-421-0325 • hdskaspar.buckup@gmail.com

Colette Mayers (term ‘19)
Boldbids Live & Online Auctioneers

6907 Atwell Drive • Houston, TX 77081
(C) 713-703-7487 • colettemayers@me.com

Wes Pool (term ‘20)
Pool Auctioneers

1252 Orchard Lane • Ennis, TX 75119
(C) 214-728-4220 • wes@poolauctioneers.com

logan thomas (term ‘20)
United Country/Givesmart

8420 Sandhill Crane Dr • Fort Worth, TX 76118
(C) 713.702.3666 • logan.thomas@givesmart.com

doug Bradford (term ‘21)
Bradford Auction Services

2730 Oak Tree Dr #1507 • Carrollton, TX 75006
(C) 214-395-2281 • dancingdug@tx.rr.com

tracie davis (term ‘21)
Classic Auctioneers

PO Box 1311 • Keller, TX 76244
(C) 817-266-4677 • traciedavis@verizon.net

troy Robinett, PRI, BAS (term ‘21)
Robinett Auction Services, LLC

154 Lexington Court • Haslet, TX 76052
(C) 817-995-7509 • troy@robinettauctionservices.com

Texas Auctioneers Association

2018-2019
Board	of	Directors

Officers

Texas Auctioneers Association

2018-2019
Board	of	Directors

directors
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AUCTION RESOURCE GUIDE
AUCTION LINgO 
GloSSARy oF AUCtIon tERMS

• ABSEntEE BIddER:  A person (or entity) who 
does not attend the sale but submits, in ad-
vance, a written or oral bid that is the top price 
he/she will pay for a given property. 

• ABSolUtE AUCtIon: An auction where the 
property is sold to the highest qualified bidder 
with no limiting conditions or amount. The 
seller may not bid personally or through an 
agent. Also known as an “Auction Without 
Reserve”. 

• AGEnt: A person who acts for or in the place 
of another individual or entity by authority 
from them. 

• APPRAISAl: The act or process of estimating 
value. 

• APPREntICE AUCtIonEER: An auctioneer 
who is in training, operating under the supervi-
sion of a licensed or experienced auctioneer. 

• “AS IS”: Selling the property without warran-
ties as to the condition and/or the fitness of 
the property for a particular use. Buyers are 
solely responsible for examining and judging 
the property for their own protection. Oth-
erwise known as “As Is, Where Is” and “In Its 
Present Condition”. 

• AUCtIon: A method of selling real and 
personal property and real estate in a public 
forum through open and competitive bidding. 
Also referred to as “ Public Auction”, “Auction 
Sale” or “Sale”. 

• AUCtIon BloCk: The podium or raised 
platform where the Auctioneer stands while 
conducting the auction. “Placing (an item) on 
the auction block” means to sell something at 
auction. 

• AUCtIon lIStInG AGREEMEnt: A contract 
executed by the auctioneer and the seller 
which authorizes the auctioneer to conduct 
the auction and sets out the terms of the 
agreement and the rights and responsibilities 
of each party. 

lIkE US on Facebook!

        @TexasLoneStarOpen
         @TexasAuctioneers

FolloW US on twitter!

         #AuctioneersTX

WAtCH US on youtube!

         TexasAuctioneers

websites

_____________________

www.TexasAuctioneers.org

www.TexasLoneStarOpen.com
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• AUCtIon WItH RESERVE: Also known as 
“Reserve Auction” and “Auction Subject to 
Confirmation”. An auction in which the seller 
reserves the right to establish a reserve price, 
to accept or decline any and all bids, or to 
withdraw the property at any time prior to the 
announcement of the completion of the sale 
by the Auctioneer. 

• AUCtIonEER or BId CAllER: The person 
whom the seller engages to direct, conduct, 
or be responsible for a sale by auction. This 
person may or may not actually “call” or “cry” 
the auction. 

• BAnk lEttER oF CREdIt: A letter from a bank 
certifying that a named person is worthy of 
a given level of credit. Often requested from 
prospective bidders or buyer who are not pay-
ing with currency at auction. 

• BId: A prospective buyer’s indication or offer 
of a price he/she will pay to purchase property 
at auction. Bids are usually in standardized 
increments established by the Auctioneer. 

• BIddER nUMBER: The number issued to each 
person to registered at an auction. 

• BIddER’S CHoICE: A method of sale whereby 
the successful high bidder wins the right to 
choose a property or properties from a group-
ing of similar or like-kind properties/items. 
After the high bidder’s selection, the property/
item is deleted from the group, and the second 
round of bidding commences, with the high 
bidder in round two selecting a property/item. 
That property/item is then deleted from the 
group, and the 3rd round begins, continuing 
until all properties/items are sold. 

• BUyER’S PREMIUM: An advertised percentage 
of the high bid or flat fee added to the high 
bid to determine the total contract price to be 
paid by the buyer. 

• CAtAloG or BRoCHURE: A publication adver-
tising and describing the property available for 
sale at publicauction, often including photo-
graphs, descriptions, & the terms &conditions 
of sale. 

• CAVEAt EMPtoR: A Latin term meaning “Let 
The Buyer Beware!” A legal maxim stating that 
the buyer takes the risk regarding the qual-
ity or condition of the property purchased. 

AUCTION RESOURCE GUIDE AUCTION RESOURCE GUIDE
Sometimes the property may be protected by 
warranty, but this is a rare occasion. 

• ClERk: The person employed by the principal 
auctioneer or auction firm to record what is 
sold and to whom and for what price. 

• CoMMISSIon: The fee charged to the seller by 
the auctioneer for providing services, usually 
a percentage of the gross selling price of the 
property established by contract prior to the 
auction. 

• CondItIonS oF SAlE: The legal terms that 
govern the conduct of an auction, including ac-
ceptable methods of payment, terms, buyer’s 
premiums, possession, reserves and any other 
limiting factors of an auction. Usually included 
in published advertisements or announced by 
the auctioneer prior to the start of the auction. 

• ContRACt: An agreement between two or 
more persons or entities which creates or 
modifies a legal relationship. 

• ConSIGnEE: The auctioneer or auction house 
operator to whom goods are entrusted by 
another (consignor) for sale at auction. 

• ConSIGnoR: The person or authorized agent 
or entity that consigns goods to an auctioneer. 
The consignor is usually the seller. 

• ESCRoW: Money held in trust by a third party 
until the seller makes delivery of merchandise 
to the buyer.

• dUE dIlIGEnCE: The process of gathering in-
formation about the condition and legal status 
of assets to be sold. 

• EStAtE SAlE: The sale of property left by a 
person at his or her death. An estate auction 
can involve the sale of personal and/or real 
property. NOTE: There sometimes are “LIVING 
ESTATE AUCTIONS”, where the seller is alive, 
but wishes to liquidate personal belongings 
and has hired the Auctioneer to do so. 

• InSPECtIon: Specified date, time and place 
property is available for prospective buyer 
viewing and evaluation. Also known as a PRE-
VIEW. 

• lot: An item or set of items for sale in an 
auction, lots are normally denoted by a “lot” 
number.
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• MARkEt VAlUE: The highest price in terms of 
money which a property will bring in a com-
petitive and open market under all conditions 
requisite to a fair sale, the buyer and seller, 
each acting prudently, knowledgeably and 
assuming the price is not affected by undue 
stimulus. 

• MInIMUM BId AUCtIon: An auction in which 
the Auctioneer will accept bids at or above a 
disclosed price. The minimum price is always 
stated in the brochure and advertisements and 
is announced at the auctions. 

• MInIMUM oPEnInG BId: The lowest ac-
ceptable amount at which the bidding must 
commence. 

• oPEnInG BId: The first bid offered by a bidder 
at an auction. 

• onlInE/VIRtUAl AUCtIon: An auction that is 
for online bidders only and is not conducted in 
front of a traditional live audience. These auc-
tion types may have reserve items in which the 
auctioneers bid in order to protect the reserve.

• on-SItE AUCtIon: An auction conducted on 
the premises of the property being sold. 

• PREVIEW: Specified date, time and place prop-
erty is available for prospective buyer viewing 
and evaluation. Also known as an INSPECTION. 

• RESERVE: The minimum price that a seller is 
willing to accept for a property to be sold at 
auction. Also known as RESERVE PRICE. 

• RInGMAn: A Ringman is a part of the  live auc-
tion team, who is responsible for interpreta-
tion of buyer interest and  effective communi-
cation of buyer participation to the auctioneer. 

• SEAlEd BId: A method of sale utilized where 
confidential bids are submitted to be opened 
at a predetermined place, date, and time. 
Many government auctions occur in this 
manner, as they accept bids from around the 
country (and probably the world!). 

• SEllER: Entity that has legal possession and 
ownership of any interests, benefits or right 
inherent to the real or personal property. 

• tERMS And CondItIonS: The printed rules 
of the auction and certain aspects of the 
Purchase & Sale Agreement that are read and/
or distributed to potential bidders prior to an 
auction sale. 
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hOW TO BECOME AN AUCTIONEER  
Being an auction professional involves hard work 
and countless hours of practice and training. You  
can  consider attending auction school. There are 
auction schools and programs throughout the U.S. 
and abroad that can provide you with the training 
and education you need to start your career in the 
auction industry. In addition to learning the art of 
bid calling, auction schools provide students with 
training on marketing their services and sales, as 
well as provide students with training on starting 
and operating an auction business in their state.  
Some states require licensure and continuing edu-
cation to work as an auctioneer. 
In Texas, you are required to be a licensed auc-
tioneer.  To confirm requirements go to the Texas 
Department of Licensing web page at www.tdlr.
texas.gov.  In Texas, there are also optional licenses 
for Associate Auctioneers and the requirements 
are regulated by the TDLR. 
What are the requirements for an auctioneer 
license in Texas?  (www.tdlr.texas.gov) 
to be eligible for an auctioneer’s license you must:
• Be at least 18 years of age;
• Be a citizen of the United States or a legal alien; 
• Hold a high school diploma or a high school 
    equivalency certificate;
• Not have been convicted of a felony within five 
   years of the application date;
• Have completed 80 hours of classroom 
    instruction at an Auction school approved by 
    TDLR; and
• Pass an Auctioneer licensing examination OR
• You may be exempt from taking the Auctioneer 
   examination by providing proof of being 
   employed by an Auctioneer for two (2) years 
   and have participated in at least ten (10) auctions 
   during that employment period.  However, you 
   will still need to meet all of the requirements 
   listed above, including going to a TDLR approved 
   auction school.
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Auction schools in texas and surrounding states:

TEXAS
America’s Auction Academy 
P.O. Box 803503
Dallas, TX 75380-3503
Phone: (972) 387-4200
info@texasauctionacademy.com
*Approved for auction license education by some 
state licensing agencies – Contact school directly 
for complete details. 

Texas State Technical College-West Texas
(locations are Abilene, Breckenridge, Brownwood, 
Sweetwater)
650 East Highway 80
Abilene, TX 79601
(325) 734-3621

ColoRAdo
World Wide College of Auctioneering  
Denver Auction School
Phone: (800) 423-5242
wwca@netconx.net
*Approved for auction license education by some 
state licensing agencies – Contact school directly 
for complete details. 

IOWA
Auction School of Real Estate  & Continental Auc-
tioneers School  
Northwood, Iowa
Phone: (800) 373-2255
www.auctioneerschool.com
*Approved for auction license education by some 
state licensing agencies – Contact school directly 
for complete details.

AUCTION RESOURCE GUIDE
kEntUCky
Kentucky Auction Academy  
2435 Fitzgerald Industrial Dr.
Bowling Green, KY 42104
Phone: (270) 780-9513
stevehenry@kentuckyauctionacademy.com
*Approved for auction license education by some 
state licensing agencies – Contact school directly 
for complete details.

loUISIAnA
Burk Baker School - Auctioneering Program  
2834 S. Sherwood Forest Blvd., #B14
Baton Rouge, LA 70816
Toll Free: (800) 222-3295
Phone: (225) 293-6000
Fax: (225) 291-7582
*Approved for auction license education by some 
state licensing agencies – Contact school directly 
for complete details. 

MISSoURI
Missouri Auction School  
1503 Main Street #371
Grandview, MO 64030
(816) 974-8875
info@auctionschool.com
*Approved for auction license education by some 
state licensing agencies – Contact school directly 
for complete details.
*Approved for auction license education by some 
state

Professional Ringmen’s Institute  
959 S. Mill St.
Rogersville, MO 65742
800-582-1206
Fax: 417-753-7654
*PRI provides education for the professional ring-
man and does not offer education toward new 
auctioneer licensing. Classes may apply toward 
continuing education in some states. Check with 
PRI and your local licensing entity for complete 
details. 
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FINdINg A PROFESSIONAL 
AUCTIONEER IN TEXAS  
1) Do they hold a Texas Auctioneer license?

2) Are they knowledgeable about what they will be 
     selling?

3) Do they thoroughly explain auction terms & 
     auction methods to be used?

4) Can they tell you about any continuing 
     education they have taken recently?
 
5) Are they able to provide references when asked? 
     Did they give you any upon meeting?
 
6) Do they have a website or examples of other 
     marketing pieces they have developed? 

7) Can they tell you about the kind of buyers that 
     typically come to their auctions?

8) Can they thoroughly explain their typical auction 
     process?

9) Do they have an agreement for you to sign 
     clearly laying out the responsibilities of the seller 
     & the responsibilities of the auctioneer/auction 
     company?

10) Can they clearly explain to you how they plan 
       to market your auction & past experience in 
       marketing auctions similar to yours? 

11) Are they focused on your needs and your 
       timeline?

FOR MORE INFORMATION 
OR TO LOCATE A PROFESSIONAL 
AUCTIONEER IN YOUR AREA, 

vISIT TEXASAUCTIONEERS.ORg.

AUCTION RESOURCE GUIDE AUCTION RESOURCE GUIDE

ESTATE AUCTIONS:
PROTECT YOUR INTEREST  
Estate auction and sales used to be considered 
glorified garage sales, but now they are a entire 
business niche.  However, because estate 
auctions normally occur at times under duress, 
many people DO NOT take the time to protect 
their interest and research options.  
knoW tHE BEnEFItS oF EStAtE AUCtIonS: 
•  Texas auctioneers are licensed and regulated by 
     the Texas Department of Licensing & Regulation.  
•  Auctioneers use an escrow account which 
    means money is held in trust by a third party to 
    handle sellers funds and provide accountability 
•  Inventory can be sold in lots, which avoids 
    having buyers only buy big items and reduces 
    the amount of small leftover items.  
HERE ARE SoME tIPS FoR EStAtE AUCtIonS BEloW.  

1. Interview More than two
Look over the complete list of companies in your 
area. Call as many as possible for information 
about services they offer.
2. What do they Charge?
Don’t let the percentage charged be the only 
criteria when choosing a company. A lower 
percentage does not necessarily mean you will 
make more money. For example, if a company with 
more experience knows that you have a collection 
worth a lot of money, they could possibly make 
you more money even while charging a higher 
percentage.  Confirm if you need items moved to 
sell at another location or sell on your property.
3. Interview In Person
Once you have narrowed it down to a few 
companies ask them to come and meet with you. 
They will want to see what you want liquidated.
4. do not throw Anything Away
Do not throw anything away before meeting with 
the companies. Every company will tell you this and 
there is a reason. That “pile of junk” or “that trash” 
might be worth big money. Seriously...don’t throw 
anything away until you have an expert look at it.
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5. Removing Items After An Interview
Realize that most companies work on a percentage so 
the more they make for you the more they make. 
Also, realize they may make a bid to you based 
on what you represent will be for sale. Many will 
charge a commission once they have started 
working on the sale and something is removed. If 
you intend to take items let the companies know 
on the front end and have it in the contract.
6. taxes
Everybody loves to hate them. Different states/ 
counties have different requirements for estate 
sales. Find out whether sales tax is supposed to 
be charged or not and then ask each company 
whether they do.
7. Research, Research, Research
Make sure you feel comfortable with the company 
before signing a contract. Check with your local 
better business bureau to be sure there aren’t 
outstanding issues with the company you have 
chosen. If there are, ask the company about it. Are 
they licensed in Texas?  Visit www.TDLR.texas.gov 
to verify. 
8. Visit an Auction
The best way to get a feel for a company is to 
watch them in action. Go to an auction and don’t 
let them know who you are. Look and see how it is 
set up. Interact with their staff at the checkout. Do 
they treat people with respect? Are they efficient? 
Look for what is important to you. 
9. Ask for References
Ask the company for letters of reference and 
contact information for recent clients. Contact 
those clients and find out what they liked and what 
they didn’t like. Ask them specifically “What do you 
wish would have been done better?” 
10. Get a Contract
A contract is extremely important. It should detail 
out when the event will be held, how much the 
company is charging, when you will get paid, etc. 
Do not hire a company without a contract. You 
should both have a copy of the contract after 
signing it. A good contract details out what is 
expected of each party. BE SURE you address what 
happens to items that DO NOT SELL and how to 
handle any dispute and in what county. 
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11. Ask the Same Questions of each potential 
company
Make a list of questions to ask each company. 
That way you are comparing apples to apples. 
They may have a brochure or website with general 
information Here are some questions you may 
want to consider asking: 
• How many days do you think it will take to set 

up?
• What is your commission?
• Are you licensed? 
• Are you a member of the Texas Auctioneer 

Association?
• Are there fees besides your commission?
• Do you have insurance? What types?
• How long after the auction will I be paid?
• Do you have an appraiser on staff or access to 

one?
• What is your field of expertise? Antiques, Art, 

Furniture, etc?
• How many people do you generally have staff 

a sale like mine?
• How will my home be left? Broom Clean, 

Empty, etc?
• Do you or your employees buy items?
• Do you have a store or warehouse?
• Do you have a contract? Can I take a copy 

home with me to look over?
• Do you pre-sell or allow people early entry?
• Do you charge sales tax?
• Do you have any auctions coming up that I 

could visit to see how your sales are 
        conducted?
• When would you be able to do the auction 

(dates and times)?

Reprinted in part from estatesales.net. 

5554



REAL ESTATE AUCTION OvERvIEW  
Unfortunately for many out-of-luck homeowners, 
many homes are being auctioned on courthouse 
steps these days. But those are not the whole 
auction story, and consumers ought to consider 
auctions as a viable means of buying a home, says 
Chicago auctioneer Rick Levin.

Though so-called “distressed properties” — 
foreclosures — may be the popular image of 
auctions, sales by private auction firms run the 
gamut from builder closeouts, to banks disposing 
of seized assets, to individual homeowners who 
just want a quick and clean sale.
 
Residential real estate auctions grew by nearly 48 
percent between 2003 and 2008, the most recent 
data available, according to the National Auctioneers 
Association in Overland, Kan. They may be 
becoming more mainstream, though some
 consumer education is still needed for broader 
acceptance, Levin said.

“You know, the normal, traditional way to sell a 
farm is at auction,” he said. “Now, more (residential) 
consumers are starting to think outside the box.”
“Auctions are the standard method (of home 
buying) in Australia and parts of Europe,” said Chris 
Longly, deputy executive director of the 
auctioneers’ trade group, who said auctions here 
are on the upswing. “Today’s consumers want 
things now and they want to pay the price they 
want now.”
 
FIVE tHInGS FoR HoMEBUyERS to knoW ABoUt 
REAl EStAtE AUCtIonS:

1. Buyers need to distinguish between  “sheriff’s 
auctions” for foreclosures, and professional, 
privately conducted auctions of homes being sold 
for various reasons.

“The sheriff’s sale, that’s a legal proceeding,” Levin 
explains. In these sales, the lenders are foreclosing 
on delinquent mortgages, but they’re not the legal 
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owners of the property; the properties are usually 
bought by the lender for the value of the loan.
 
2. In those “courthouse steps” foreclosure sales, 
the buyers usually haven’t been able to get inside 
to see the properties — the lender who is 
foreclosing on the mortgage isn’t the legal owner 
and doesn’t have the right to let people into the 
home, he said. But in regular auctions, usually 
the auction company will advertise the home for 
several weeks and will conduct open houses, Levin 
said.
 
“(Interested buyers) should want to come see 
them with a home inspector,” Levin said. “If they 
don’t, they certainly have to know what they’re 
looking at, because in an auction, there are no 
contingencies.” That is, the homes are sold “as is.”  
It’s becoming increasingly common for auction 
companies to partner with mortgage lenders who 
will be present at the open houses for buyers who 
need financing. “It’s a myth that auctions are 
cash-only sales,” he said.

3. Most auction houses permit buyers to involve 
their real estate agents, who will receive a 
commission on the sale. “They can help (buyers) 
determine the value of the property, they can tell 
you what’s going on in the neighborhood, they 
might be able to tell how the house compares to 
other properties,” Levin said.

The auction company also should provide a 
packet of information at the open house that 
would include the required legal disclosures on 
the condition of the house and a blank contract 
the high bidder would be required to sign. Have it 
reviewed by an attorney, Levin said.

4. At the auction, of course, the best advice for the 
buyer is to decide how much he’s willing to pay, 
and stick with that.

Before the sale begins, auction firms will require 
bidders to present certified or cashier’s checks for 
a designated amount, usually several thousand 
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dollars, he said. “The seller is willing to give the 
buyer a good value, but the buyer has to give the 
seller something,” he said. “The way we insure that 
the buyer is making a real offer is to bring a little bit 
of real money.”

5. The sale price may not be the whole price, 
however. The auctioneer also will collect all the 
fees and taxes that go along with a conventional 
property sale. Commissions and fees paid to the 
auction company and/or real estate agents who 
are involved typically are premiums added to the 
amount of the auction price.

The sale typically will close in 30 to 45 days after 
the auction, Levin said. Thus, in this environment 
of tougher lending standards, it’s important for 
buyers to get a mortgage preapproval before the 
auction in order to meet the deadline, he said. 

Provided by: Mary Umberger,real estate writer in Chicago.

FOR MORE INFORMATION OR TO LOCATE A PROFESSIONAL 
AUCTIONEER IN YOUR AREA, vISIT TEXASAUCTIONEERS.ORg.
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www.TExASAuCTiONEErS.Org
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